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2025 Objectives + Goals

How does InterPayments enable Wells Fargo to stimulate continued growth in 20257

« 2025 Objectives

Streamline and improve coordination and communication

Create visibility and awareness into product roadmap for all stakeholders
Continue to build our relationship with Wells Fargo Sales Team

Develop and distribute enablement materials to facilitate partnership growth
Create feedback loops to fill product gaps and build for areas of future need

+ Goals
1 Jointly create 2-year product roadmap for Fee recovery
1 Launch 3 integrated ISV packages with InterPayments Integrated Affiliate or

Technology Partners (target 6/30/25)

1 $2.5MM (~10 deals) in incremental direct API pipeline via ISV channel
I Execute addendum to contract to include new deal registration terms
1 600 merchants live through E-bill, up from 250
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2025 Product Roadmap

All Extension of Offering

September

ayLink v2 MS PayLink v2 Adesso Card HighRadius Service Fees
Hosted Dynamics iFrame — Present A/R (New Product)
Payment Page 365 replaces magstripe Automation
] Business Cybersource reader
MS Dynamics Central iIFrame

Convenience
Fees

365 F&O Bundle Bundle

| NetSuite Pa\);il;'t:zlvz (New Product)
Alliance Partner Terminal
Program
Salesforce
Payment
Acceptance
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